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Failure (not




Two Principles




Education = Narrative




Narrative gives meaning to fact.




Narrative shapes

processing, retention, and desire.




Sensory and emotional

cues shape narrative.




Design Is important




“Positive affect enhances creative, breadth-

first thinking whereas negative affect focuses
cognition, enhancing depth-first processing
and minimizing distractions.”

— Donald Norman, “Attractive Things Work Better,” 2002
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Present a compelling story

Present in a compelling way
across modalities




Presentation

FProduction
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Conflict




Character
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You are not the hare.



Notes = Handouts







Clarity the message
by simplifying the presentation.



PowerPoint IS the camera




Reversibility

Low

Slippery Slope: Survival Strategies

Slippery Slope

High

Low

Seauerlty of Impact on househeld

«

Reduction in sizelfrequency of meals
Reduction in quality of meals
! Skipped days without eating

Utilized wild resources

Ate wild foods

Dangerous
activities

Longer seasonal
migration

More casual
labhour

Child removed
from school

One or maore

family members
moved to seek
work

Sold off small
animals

Borrowed
money for food

Time

Suryival Strategies

Sold off agricultural
impleme?ts

Sold offfconsumed next
season's seed grains

Sold offfconsumed large
animals

Sold off productive
toolsiequipment

Borrowed money
from maoney lender
to huy food

Sold or pledged
land or house

D estitution
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Reversibility

Low

Slippery Slope: Survival Strategies

Longer seasonal

Sesuerlty

High

Ate wild foods

eduction in size/frequency of meals
Reduction in quality of meals
mped days without eating

Utilized wild resources

gricultural
S

ficonsumed next
's seed grains

| offfconsumed large
als

Dangerous
activities

ld off productive
pnlsiequipment

mlgratmn Borrowed money
” from money lender

to buy food

Sold off small
animals
Sold or pledged
Borrowed land or house

money for food

D estitution

Time
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Slippery Slope: Survival Strategies

Reduction in sizelfrequency of meals Sur ival Stra | e ieS

Reduction in quality of meals
! Skipped days without eating

Utilized wild resour

Ate wild foods

T Dangerous
activities

Longer seasonal
migration

M ore casual
labour

Child removed
from school

h
Low

One or more
family members
moved to seek

Wwork """'

Sold off small
animals

Revergibility
Severlty of Impact on househeld

Borrowed sold or pledged
money for food land or house

Low
High

«

Time




The right detall at the right time.




Foreshadow










Personal reflection




Collaboration § Embed Apps

Slide Linking
Branching

Assessments




“Through careful manipulation and good
storytelling, you can get everybody to clap at
the same time, to hopefully laugh at the
same time, and to be afraid at the same
time. But you can't get everybody to
interpret the result in the same way.”

— Steven Spielberg, December 9, 2011







Present a compelling story

Present in a compelling way
across modalities
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